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Dear Fr. Ostrowski, 

 

Once again, we wish to thank you, the administration, the lay leadership and the parishioners of 

Immaculate Heart of Mary Catholic Church (IHM) for the opportunity to serve your community 

throughout this feasibility study process.  As mentioned in the Final Report, we were happy to 

report that 47 of the 110 individuals/families who were invited to an interview (Phase I) chose to 

participate.  Also, as of the writing of the Final Report, an additional 104 individuals/families 

participated in the mailing/web questionnaire phase (Phase II) of the study. 

 

Below are the statistical findings from Phase I and Phase II of the Feasibility Study: 

 

The following are our conclusions from the first phase of the feasibility study: 

 The enthusiasm expressed for IHM itself during the interview process was positive 
with 68% indicating an either Good or Excellent rating in regard to the reputation of 
the Parish. 

 Regarding the leadership and operations of the parish under Fr. David Ostrowski, 
72% of study respondents felt he was doing an either Good or Excellent job. 

 These parishioners indicated strong support, that debt reduction and deferred 
maintenance was necessary and desired. 70% of the interviewees indicated that the 
case statement proposal was an Excellent or Good idea.  Participants felt that debt 
reduction and deferred maintenance was necessary. 

 When invited to speculate on the ability of the parish to raise significant funds 
through a capital campaign, 57% of those who answered the question believed that 
their fellow parishioners would support the campaign.   

 

 



 Each interviewee was asked to provide a range of a potential gift should the 
proposed campaign move forward. These ranges offered the donor the opportunity 
to make their pledge commitment over a three year period. 25 study participants 
indicated gifts in the range of $203,500-$347,000 to a potential campaign effort. 
Additionally, 9 families indicated they would pledge but did not indicate a range. 
Therefore, counsel estimates the first $600,000 for the campaign effort will come 
from the top 100 donors. Counsel offers these ranges in an effort to challenge the 
potential donor as well as to represent the actual potential major gifts available to 
IHM.  

 14 interviewees strongly indicated that they would be willing to volunteer to help 
make a campaign effort successful. 2 of these interviewees were willing to take a 
leadership role within the campaign.  

The following are our conclusions from the second phase of the Feasibility study: 

 The enthusiasm expressed for IHM itself was positive with 73% of study 
respondents indicating an either Good or Excellent rating in regard to the reputation 
of the Parish. 

 Regarding the leadership and operations of the parish under Fr. Ostrowski, 74% of 
respondents to this question felt he was doing an either Good or Excellent job. 

 There was strong support for the repayment of the debt and addressing the deferred 
maintenance with 72% indicating that the case statement proposal was an Excellent 
or Good idea.   

 When invited to speculate on the ability of the parish to raise significant funds 
through a capital campaign, 62% of those who answered the question believed that 
their fellow parishioners would support the campaign.   

 When asked to consider a sacrifice over three years in order to accomplish the raising 
of the funds, 67% indicated a yes response. 

 31 interviewees strongly indicated that they would be willing to volunteer to help 
make a campaign effort successful. 4 of these interviewees were willing to take a 
leadership role within the campaign.  

 

Lynch Development Associates Inc. recommends that IHM move forward with a capital endeavor 

to address the parish debt and differed maintenance needs.  

 

Based on the feedback received from potential major donors as well as consistently generous 

parishioners, Lynch Development Associates believes it is possible for IHM to raise $1.4 million 

dollars in a 3-year capital campaign in an effort to address the parish’s current needs. 


